éZi I I OW® Presents:

10 WAYS
TO GET MORE
SELLERS’ LISTINGS

in Today's Low Inventory Market

The news is out. Real estate is back.

Home buyers are in the game again, but they're facing a huge inventory shortage in most
markets. Some buyers make competitive offers on homes, only to keep losing out to other
buyers, or perhaps investors. The current market trend presents a huge opportunity for
real estate agents to proactively generate more sellers’ listings, and take advantage of this

strong buyers' demand.
But, how do you find more home sellers? This can especially be challenging for new, young
agents who don't have a lot of connection with consumers who are ready to sell. The truth

is, it may take some hard work, but with some creativity and persistence, it can be done.

And you will be happy to be on the receiving end of home bidding wars.
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Here are Zillow's 10 ways to
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Look for Expired and Withdrawn Listings

A good agent will scour the MLS for homes that were listed in the past but never sold.
Many homes failed to sell because they were seen as overpriced at the time. Does their last
list price seem like a reasonable price today? Chances are, the owner doesn't realize how
much the market has picked up and might still be open to selling the home. Contact the
owner and express your interest in helping them to sell their property. Explain to them the

benefits of selling it in today’'s hot market, and you will likely get a response.




1==] L [ (25] L e

Send a Happy Anniversary Card

Do you remember your buyer clients from 5, 7, 10 years ago? Send them an anniversary
card; congratulate them on their 5th, 7th, 10th year in their home and tell them that you're
thinking about them. Nurture your past clients and see if they are in the stage of their lives

where they're considering to trade up to the next house. If they are, you are in luck!

2Zillow



Find the Empty Nesters

Filter your data source and narrow in on large properties that are 5+ bedrooms, 3,500+
square ft, and two-story homes that were purchased 20+ years ago. What's the likely
scenario here? A couple who bought a big place for their three children to grow up in and
now the children have moved out. The empty nesters are ready to downgrade and move

into something that's more convenient and suitable for their new lifestyle. Help them with
this transition.
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Most active buyers spend months looking for a new home. Until more sellers and
inventory are injected into the market, you and your buyers will continue facing tight
housing inventory. But remember, you can change this. With today's technology, tools,
and data transparency, you can try these targeted marketing strategies listed above and

get more sellers’ listings today.




